
 

 

1/14  

 

 

 

 
 

P R E S S  R E L E A S E ,  S E P T E M B E R  6,  2 0 1 8  

 

2018 Half-Year Results 
Successful rebalancing of portfolio and steady growth in core holdings  

Net Asset Value up 4.2% year-on-year 
 

Net Asset Value as of August 24, 2018 of €172.7 per share, up 4.2% over 12 months  

Consolidated H1 2018 sales of €4.2 billion;  net income from operations of  €240.4 million  

�x Consolidated sales increased by 3.1% to €4,175.4 million 

�x Net income from operations up 1.4%, negatively impacted by the deconsolidation of Saint-Gobain following the 
sale of 21.7 million shares at the end of H1 2017 

�x Net income of €115.3 million and net loss Group share of €-0.9 million 

Development of portfolio companies: steady  organic gr owth for almost all portfolio companies and 
22 acquisitions since the start of the year  

�x Bureau Veritas: robust H1 2018 performance, organic growth accelerating to 4.4% in Q2, and 6 acquisitions.  
François Chabas appointed Chief Financial Officer. 

�x IHS: 14% organic growth, partial release of the frozen accounts in Nigeria by EFCC 

�x Stahl: appointment of Frank Sonnemans as new CFO as of January 1, 2019 

�x Allied Universal: acquisition of U.S. Security Associates (“USSA”), completion expected for H2 

�x Constantia Flexibles: completion of the acquisition of Creative Polypack in India 

�x Cromology: appointment of Pierre Pouletty as Chairman and Loïc Derrien as new CEO 

�x 
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André  François- Poncet, Wendel Group CEO, said:  

“Most of Wendel’s portfolio companies posted steady organic growth in H1 although several face negative 
currency effects.
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H1 2018 consolidated results  
 

(in millions of euros) 
H1 2017 H1 2018 

Contribution from subsidiaries 357.0 336.7 
Financing, operating expenses and 
taxes -120.0 -96.4 

Net income from operations (1)  237.1 240.4 
Net income from operations,(1) 
Group share 85.7 72.2 
Non-recurring net income  -24.4 -41.2 

Impact of goodwill allocation -86.8 -83.8 

Total  net  income  125.8 115.3 
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The Wendel Group’s consolidated sales totaled €4,175.4 million, up 3.1% overall and organically. 

At the net income from operations level, the deconsolidation of Saint-Gobain following the June 2017 sale of shares and 
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Net acquisition growth was 2.6%, combining the contribution of acquisitions made in 2018, acquisitions finalized in 2017 
and the reduction from disposal of non-strategic NDT1 activities in Europe (€19.7 million of annualized revenue or -0.4% 
to Group revenue). 

In H1 20182, Bureau Veritas completed six acquisitions, representing around €85 million in annualized revenue (or 1.8% 
of 2017 revenue), which supported 3 of the 5 Growth Initiatives. On July 4, Bureau Veritas acquired Permulab Sdn. 
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IHS – Strong organic growth of 14%, offset by FX conversion rate in Nigeria . Some accounts released 
by EFCC. 

(Equity method) 
 

IHS’ H1 2018 sales totalled $554.8 million, up 14% organically from H1 2017. Organic growth was driven by the 
increase of total number of owned & MLL towers that reached 23,2761 as of June 30, 2018, up 2.4% Y-o-Y, and by price 
escalation mechanisms. H1 2017 Nigerian revenues were translated at the CBN rate (305 NGN for 1 USD) whereas H1 
2018 Nigerian revenues, which represent c.70% of total sales, are translated at the NAFEX rate (c. 360 NGN for 1 USD) 
thereby negatively impacting reported USD revenues. As a result, total revenue growth is up 2.5%. 

With regards to profitability, IHS’ EBIT for the half-year decreased by 12.8% to $118.7 million (vs. $136.1 million in H1 
2017), representing a margin of 21.4% in H1 2018. The decrease was largely driven by the new conversion rate 
(NAFEX) and higher central SG&A costs. EBIT growth in constant currency grew 1.9% in H1 2018 Y-o-Y. 

The EFCC released restrictions on some affected bank accounts after 30 June: Restricted cash at the end of June 2018 
was $196.5m but declined to approximately $83.9m as of August 20, 2018.   

IHS continues to fully co-operate with the EFCC’s information requests, while working constructively with them to 
understand the basis of its actions in respect of IHS’ accounts. To IHS’ knowledge, no formal allegation or investigation 
against IHS has been notified to them as part of the EFCC’s enquiries. IHS currently expects that “post no debit” orders 
on the still affected accounts will be released once the EFCC’s enquiries are completed; it is still not possible at this 
time to predict the matter's likely duration or outcome 

As of June 30, 2018, IHS’ net debt was $1,475.8 million.  

 

Allied Universal  – Organic growth of 3.6% in the first half of 201 8, acquisition of USSA . 

(Equity method) 
 

In H1 2018, Allied Universal generated revenue of $2.7 billion, representing a 5.2% increase over the prior year. This 
growth includes the benefit of completed acquisitions and 3.6% organic growth, driven by a favorable mix shift in the 
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The transaction is expected to close by the end of 2018, subject to customary regulatory approvals. 

 

Saint -Gobain – Organic growth of  4.9% (including 8.0% in the second quarter), with volumes up 2.4%. 
Acceleration of strategy.  

(Not consolidated) 
The full press release detailing Saint-Gobain's H1 2018 revenue is available at www.saint-gobain.com 
 

First-half consolidated sales were €20,787 million, an increase of 1.9% year-on-year on a reported basis and of 4.9% 
like-for-like. Organic growth was driven both by volumes (up 2.4%) and by prices (up 2.5%) with a progression in all 
Business Sectors and all regions. Price rises accelerated in the second quarter, up 3.0% in a context of continued raw 
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Oranje- Nassau Développement   

 

Through Oranje-Nassau Développement, Wendel brings together opportunities for investment in growth, diversification 
and innovation. In particular, it has invested in Japan (Nippon Oil Pump) as well as in Africa (Tsebo and PlaYce). 
 

Tsebo  – Organic growth of 8.9% driven by the s trong growth of Cleaning, Facilities Management, and 
Catering . 

(Full consolidation since February 1, 2017) 
 
Tsebo's H1 2018 sales reached $312.8 million, up 16.2% from H1 2017. Tsebo benefited from strong organic 
growth (+8.9%) driven by its Cleaning, Facilities Management and Catering businesses, and favorable exchange 
rate fluctuations (+6.5%), in particular the South African Rand’s appreciation against the US dollar. Growth was 
also supported by a positive scope change (+0.8%) resulting from the acquisitions of Superclean and Rapid FM. 

Tsebo’s EBITDA was $21.0 million in H1 2018, an increase of 12.7% compared to H1 2017. EBITDA margin 
decreased slightly to 6.7% compared to 7.0% in the previous half-year, partly due to the integration of newly 
acquired businesses, a subdued South African economy and progressive ramp up of new pan-African facility 
management contracts. 

As of June 30, 2018, Tsebo’s net debt stood at $116.5 million. 

Tsebo reached an agreement to amend, upsize and extend its debt facilities with its existing lending group, 
taking advantage of the strengthening debt market conditions in South Africa. The main enhancements of this 
agreement are an increase in debt commitments from ZAR 2.3bn to ZAR 2.8bn (including ZAR 150m WC 
facilities), a decrease in margin of up to 50bps, and a one-year maturity extension for all facilities (until March 
2023). 

This agreement, to be closed in the coming weeks, will provide Tsebo with additional covenant headroom as 
well as enhanced financing flexibility for potential acquisitions. 

 
Nippon Oil Pump (“ NOP” ) – Strong organic growth in sales of 1 7.3% over the first half.  

(Full consolidation) 
 

NOP posted sales of ¥3,410 million in H1 2018, up 16.6% overall. Organic growth was 17.3% mainly driven by 
a buoyant machine tools market and the successful integration of Streamware in Europe. While revenues 
exceeded previous year for all regions and products, they were particularly good for the Trochoid segment (up 
15.9%) and Vortex pumps continued to exhibit a high sales growth of 52% due to a higher degree of market 
penetration in Japan and Europe. Exchange rate fluctuations had a slightly negative impact of 0.7% 

On the back of strong topline growth and benefiting from the impact of the strict cost control policy and selective 
price increases launched in 2016, NOP achieved a significantly improved level of profitability: EBITDA has 
increased by 20.2% since last year and EBITDA margin went up 70bps to 22.4%. 

As of June 30, 2018, NOP's net debt totaled ¥2,156 million. 

 

NAV of €172.7 per share as of August 24, 2018 
 

Net asset value was €7,993 million or €172.7 per share as of August 24, 2018 (see Appendix 1 below for details), 
representing a 12-month rise of 4.2% from €165.8 per share as of August 25, 2017. The discount to NAV was 28.0% 
as of August 24, 2018. 
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Other significant events since the beginning of 2018  
 

Portfolio simplification  
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Appendix 2 : Conversion from accounting presentation to economic 
presentation  
 

 

Bureau 
Veritas  

Constantia 
Flexibles  

Cromol
ogy  Stahl  OND 

Equity -method 
investments  

 

Total  
Group  

(in millions of euros) IHS 
Allied 

Universal  

Holding 


